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THE PROPERTY TWINS

First Time Buyers guide

THIS IS NOT FINANCIAL ADVICE




Leasehold VS Freehold

FREEHOLD

oth the building and the land it sits on.

Il control over what you do with the
reason or with planning consent.

nd rent or service charges to pay (unless it's a
a community with shared costs).

LEASEHOLD

- You own the property, but not the land it's built on.
- You pay ground rent to the landowner (freeholder) for

using the land.

- There might be service charges for maintenance of
communal areas or buildings.

- Leasehold properties often have a lease term, after
which ownership reverts to the freeholder usually 125
years or 999 years

For first-time buyers, freehold properties offer more
control and usually no ongoing fees, while leasehold
properties involve paying ground rent and possibly
service charges, along with following lease terms se
the freeholder but if budgeted correctly are p
your first home.




WHAT IS A MORTGAGE?

ortgage is a loan provided by a bank or lender to
dividuals or families purchase property. The
makes regular payments over time,
the principal amount borrowed and
the loan is fully repaid. In the UK,
es can have fixed or variable interest rates,
the terms can vary depending on the lender and
he borrower's financial situation.
If the borrower fails to make payments, the lender has
the right to take possession of the property through a
process called foreclosure.

HOW MUCH DEPOSIT DO I NEED?

The amount of deposit required to buy a house can
vary depending on several factors, including the
lender's requirements, the type of mortgage you're
applying for, and your financial circumstances. In the
UK, typical deposit amounts range from around 5% to
25% of the property’'s purchase price. However, some
lenders may require higher deposits, especially for
borrowers with less favourable credit histories or for
certain types of mortgages. It's essential to shop
around and speak with mortgage advisors t
understand the deposit requirements specific to
situation and the properties you're inte
purchasing.




WHAT DOES LOAN TO
VALUE MEAN?

e (LTV) is a financial term used by
o describe the ratio of a loan to the value of
property being purchased. It's calculated by
dividing the amount of the loan by the appraised
value or purchase price of the property, then
multiplying by 100 to express it as a percentage.

For example, if you're buying a house valued at
£200,000 and you're taking out a mortgage of
£160,000, your loan-to-value ratio would be 80%
(£160,000 loan * £200,000 property value = 0.8 or
80%).

Lenders use the LTV ratio as a risk assessment tool.
Genetrally, the lower the LTV ratio, the lower the risk for
the lender because it means the borrower is putting
down a larger deposit and has more equity in the
property. This can result in better mortgage terms and
lower interest rates for the borrower. In contrast, a
higher LTV ratio means the borrower is taking out a
larger loan relative to the property's value, which can
be perceived as riskier for the lender, potentially
resulting in higher interest rates or stricter lending
criteria.




PERKS OF BEING A
FIRST TIME BUYER IN
THE UK

STAMP DUTY RELIEE:

f the most significant benefits for first-time
the UK is the Stamp Duty Land Tax (SDLT)
e buyers are eligible for a reduced rate
xemption from paying stamp duty on
s below a certain threshold. This can result in
antial savings, especially for properties valued
elow the threshold.

LIFETIME ISA (INDIVIDUAL SAVINGS
ACCOUNT):

First-time buyers can save for a deposit tax-free
using a Lifetime ISA. The government provides a 25%
bonus on savings, up to a maximum of £1,000 per
year, which can be used towards purchasing a home.

HELP FROM FAMILY:

Many first-time buyers receive financial assistance
from family members to help with their deposit or
other home-buying costs. Some mortgage products
allow family members to contribute funds or act as
guarantors, which can improve affordability for the
buyer.




PERKS OF BEING A
FIRST TIME BUYER IN
THE UK CONTINUED

LOWER COMPETITION:

ome cases, first-time buyers may face less
ition in certain segments of the property
pared to investors or existing
his can give them an advantage in
prices or securing desirable properties.

STABLE HOUSING COSTS:

Homeownership can provide stability in housing costs
compared to renting, as mortgage payments remain
relatively fixed over the long term (excluding
variable-rate mortgages). This can offer peace of
mind and better financial planning for first-time
buyers.

ASSET APPRECIATION:

Historically, property values in the UK have tended to
appreciate over time. By getting onto the property
ladder as a first-time buyer, individuals have the
opportunity to benefit from potential capital growth in
the value of their home over the years.

SENSE Of SECURITY AND STABILITY:

Owning a home can provide a sense of security and
stability, offering a place to call one’'s own and th
freedom to personalize and invest in the proper
desired.




DIEEERENCE BETWEEN
REPAYMIENT AND
INTEREST ONLY

yment mortgage and an interest-only
rtgage are two different types of mortgage
tures, each with its own features and
ions for borrowers, including first-time

is an explanation of the key differences

REPAYMENT MORTGAGE:

e With a repayment mortgage, each month, the
borrower makes payments that cover both the
interest on the loan and a portion of the loan
principal.

e Over the term of the mortgage, typically 25 to 35
years, the borrower gradually pays off the entire
amount borrowed, including the interest.

e As payments are made, the outstanding loan
balance decreases, resulting in a reduction in the
amount of interest paid over time.

e By the end of the mortgage term, assuming all
payments are made as agreed, the borrower will
have fully repaid the loan, and they will own the
property outright.

e Repayment mortgages provide certainty and
assurance that the mortgage will be paid off at the
end of the term, Ileading to outright
homeownership.




__DIEFERENCE BETWEEN
BEPAYMENT AND INTERES
ONLY CONTINUED

INTEREST-ONLY MORTGAGE:

With an interest-only mortgage, the borrower only
s the interest on the loan each month, without
the loan principal.

the monthly payments are lower

d to a repayment mortgage because the

ower is not paying off the loan amount.

At the end of the mortgage term, the borrower still

owes the full amount borrowed (the principal).

e To repay the principal at the end of the term,
borrowers typically need to have a separate
investment vehicle or savings plan in place. This
could be through regular contributions to an
investment fund, an Individual Savings Account
(I1sA), or another financial instrument.

e Interest-only mortgages can be riskier for
borrowers because they rely on the performance of
investments or savings to repay the loan principal.
If these investments underperform or if the
borrower doesn't have sufficient funds to repay the
principal at the end of the term, they may face
financial challenges, including the possibility of

losing their home.

In summary, the main difference between a repayment
mortgage and an interest-only mortgage is how the loan is pai
off over time. With a repayment mortgage, both the intere
the principal are gradually repaid, leading t
omeownership at the end of the term. In co
erest-only mortgage, the borrower onl
month, and they must have a s
the full loan amount at thee




FIXED RATE VS VARIABLE
INTEREST

-rate mortgage and a variable interest rate mortgage
as a tracker or adjustable-rate mortgage) are two
of mortgage products, each offering distinct
to borrowers. Here's an explanation of the

FIXED-RATE MORTGAGE:

e With a fixed-rate mortgage, the interest rate
remains constant (fixed) for a specified period,
typically ranging from 2 to 10 years, although
longer terms are also available.

e Regardless of changes in the broader interest rate
market or fluctuations in the economy, the
borrower's monthly mortgage payments remain
the same throughout the fixed-rate period.

e Fixed-rate mortgages provide stability and
predictability for borrowers, as they know exactly
how much they need to pay each month, making
budgeting easier.

* However, fixed-rate mortgages may initially have
higher interest rates compared to variable-rate
mortgages, as borrowers pay a premium for the
certainty of locked-in rates.




FIXED RATE VS VARIABLE
INTEREST CONTINUED

VARIABLE INTEREST RATE
MORTGAGE:

ast, with a variable interest rate mortgage, the

st rate can fluctuate over time in response to changes

derlying benchmark interest rate, such as the

d base rate or the London Interbank Offered

Interest rate is typically linked to a specific

k rate, plus a margin determined by the lender.

ample, the interest rate may be set at "Base Rate +

%," meaning it will adjust in line with changes to the base
rate.

e As a result of interest rate fluctuations, borrowers may
experience changes in their monthly mortgage payments.
When interest rates rise, monthly payments increase, and
conversely, when interest rates fall, payments decrease.

e Variable interest rate mortgages often start with lower
initial interest rates compared to fixed-rate mortgages,
which can make them attractive to borrowers seeking
lower initial payments or who anticipate interest rates
decreasing in the future.

e However, variable-rate mortgages carry the risk of
payment increases if interest rates rise, potentially leading
to higher overall costs over the life of the loan.

In summary, the main difference between a fixed-rate
mortgage and a variable interest rate mortgage lies in how th
interest rate is structured over time. Fixed-rate mortgages
stable monthly payments throughout a predetermin
roviding certainty to borrowers but may hav
terest rates. Variable interest rate mort
d, offer initial lower rates but are s




MORTGAGE TERM VS
MORTGAGE PRODUCT

ng the difference between a mortgage term and a
e product is crucial for borrowers when navigating the
taining a mortgage. Here's an explanation of each:

MORTGAGE TERM

he mortgage term refers to the length of time over which
the borrower agrees to repay the mortgage loan. It is
typically expressed in years, with common terms ranging
from 10 to 35 years, although shorter or longer terms may
also be available depending on the lender and specific
circumstances.

e - During the mortgage term, the borrower makes regular
payments (usually monthly) to the lender, covering both
the principal amount borrowed and the accrued interest.

e - Atthe end of the mortgage term, assuming all payments
have been made as agreed, the borrower will have fully
repaid the loan, and the mortgage will be considered fully
amortized.

e = Mortgage terms can vary based on factors such as the
borrower's preferences, financial situation, and the
lender's offerings. Longer terms may result in lower
monthly payments but higher overall interest costs, while
shorter terms typically involve higher monthly payments
but lower overall interest costs.




MORTGAGE VS
MORTGAGE PRODUCT
CONTINUED

MORTGAGE PRODUCT

age product refers to the specific type of mortgage
borrower chooses, which determines the structure,
nd terms of the loan. There are various types of
ucts available to borrowers, each with its own
benefits. Some common mortgage

ate Mortgage: Offers a fixed interest rate for a
d period (e.g., 2, 5, or 10 years), providing stability and
dictability in monthly payments.

- Variable Interest Rate Mortgage: Features an interest rate
that can fluctuate over time based on changes in the
underlying benchmark rate, such as the Bank of England base
rate or LIBOR.

- Tracker Mortgage: Tracks a specified benchmark rate (e.g.,
Bank of England base rate) plus a margin, resulting in interest
rate fluctuations in line with changes to the benchmark rate.

- Offset Mortgage: Links the borrower's mortgage account
with their savings or current account, allowing them to offset
their savings against their mortgage balance and potentially
reduce the amount of interest payabile.

- Interest-Only Mortgage: Allows borrowers to pay only the
interest portion of the loan each month, with the principal
amount remaining outstanding until the end of the mortgage
term.

- Mortgage products can also differ in terms of fees, penailties,
flexibility (e.g., ability to overpay or underpay), and eligibility
criteria, among other factors.

summary, while the mortgage term defines the duration
d, the mortgage product determines the specific terms
an, including the interest rate structure and repa
ly consider both the mortgage term and
ortgage for their individual needs a



ON UK RESIDENTS FIRST TIM
BUYERS

K residents looking to purchase property in the UK as
buyers, there are several factors to consider
ages. Here's an overview of the key aspects:

ELIGIBILITY CRITERIA:

-UK residents may face stricter eligibility criteria when
applying for a mortgage compared to UK residents. Lenders
typically assess factors such as residency status, credit
history, income stability, and the applicant's ties to the UK.

DEPOSIT REQUIREMENTS

Lenders often require larger deposits from non-UK residents
compared to UK residents. The deposit amount is usually
expressed as a percentage of the property’'s purchase price,
with typical requirements ranging from 20% to 40% of the
property value. Having a larger deposit can increase the
likelihood of mortgage approval and may also result in more
favorable interest rates.

INCOME AND AFFORDABILITY

Non-UK residents must demonstrate their ability to afford
mortgage repayments based on their income and financial
stability. Lenders typically assess the borrower's income fr
various sources, including employment, investments,
income. Some lenders may require proof of i
ecified period, such as tax returns or bank s




ON UK RESIDENTS FIRST TIM
BUYERS CONTINUED

CURRENCY CONSIDERATIONS

nts may face currency exchange risks if their
re denominated in a currency other than
Sterling). It's essential to consider potential
exchange rates when budgeting for mortgage
ts and ensure that income sources are sufficient to
I currency conversion costs.

LEGAL AND TAX IMPLICATIONS

Non-UK residents should seek professional advice on legal and
tax implications associated with purchasing property in the UK.
This includes understanding stamp duty obligations, income
tax implications on rental income, and any other relevant
taxes or fees.

SPECIALIST LENDERS

Some lenders specialize in offering mortgages to non-UK
residents, catering to their unique needs and circumstances.
These lenders may have specific eligibility criteria, deposit
requirements, and interest rates tailored to non-UK residents.




ON UK RESIDENTS FIRST TIM
BUYERS CONTINUED

MORTGAGE PRODUCTS

ts have access to various mortgage products,
te mortgages, variable rate mortgages,
ages, and others. Each product has its own
efits, and risks, so it's essential to compare
nd choose the most suitable mortgage for individual

PROEESSIONAL ADVICE

Given the complexities involved in obtaining a mortgage as a
non-UK resident, it's advisable to seek professional advice
from mortgage brokers, financial advisors, or solicitors with
expertise in international property transactions. They can
provide guidance on navigating the mortgage application
process, understanding legal requirements, and optimizing
financial arrangements.

Overall, while non-UK residents may face additional
challenges when applying for a mortgage as first-time buyers
in the UK, with careful planning, research, and professional
guidance, it is possible to secure financing and achi
homeownership in the UK market.
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